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Muddy Souls is about Wellbeing 
Escapes in nature. Paul is an expert 
nature and mountain guide bringing people 
on amazing hikes up some of the most 
amazing Irish mountains while at the same 
time helping them improve their mental 
health.

Mental health and well being is a key 
part of Muddy Souls experiences, Paul 
believes true healing occurs in the natural 
environment. He brings people where they 
can feel free, feel the benefits of nature and 
learn and appreciate all its beauty and 
complexity. Paul ensures his customers feel 
like they have accomplished something 
they never thought they would. He makes 
sure they feel a real sense of pride getting 
them out of their comfort zones and helping 
them overcome a challenging adventure 
battling all the elements, terrain and 
pushing their physical capabilities to the 
max.

Paul’s Tours cover any mountain within 
the 32 Irish counties. He tells amazing 
stories and educates his customers about 
nature, wildlife, history and the area. He 
makes sure to bring guests to amazing 
panoramic views where their breath is 
taken away and they truly feel alive and 
invigorated. 

Click to Read My Blog and My Story Irish  
Born , Leit rim  Bred  but  Reared  in  
Nature

Date of Interview
September 2021

Contact Person
Paul Rooney 

Email
muddysouls2021@gmail.com

Company Name
Muddy Souls

Website
https://www.muddysoulsadventures.com

https://www.muddysoulsadventures.com/individual-tours
https://www.muddysoulsadventures.com/post/the-real-reason-you-have-wanderlust
mailto:muddysouls2021@gmail.com
https://www.youtube.com/watch?v=ZTHwXotljh0
https://www.instagram.com/muddy_souls/
https://www.youtube.com/channel/UC7KAQZBOq6p-woXdNX7IWvw
https://www.facebook.com/muddysoulsadventures
https://www.muddysoulsadventures.com/
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W HAT W AS THE TRIGGER FOR YOUR BUSINESS OR 
ENTREPRENEURIAL IDEA?

HOW  DOES THE BUSINESS HELP TO ADDRESS REGIONAL 
CLIMATE CHANGE OR SUSTAINABILITY ISSUES?

I had m yself gone through som e m ental health and depression 
periods of m y life. I soon realized  how  pow erfu l nature w as, after a few  
adventures it  allow ed m e to heal by escap ing  and  im m ersing  m yself in  
nature and  let  go of everyth ing .  The health  benefit s w ere so im portan t  
for m y m ental health  too. It  im proved  m y physical w ellbeing , boosted  m y 
m ood, reduced  m y st ress, calm ed m y anxiety and  I w as ab le to stop  
overth inking .

W hen I talked  to other peop le, especially m en I realized  they w ere going  
th rough the sam e th ing  and  felt  help less like I d id . I w anted  to show  
them  and  other peop le the pow er of nature, being  in  the outdoors, 
d iscovering  w aterfalls, an im als and  forests, seeing  am azing  panoram ic 
view  how  the benefit s of these beaut ifu l p laces and  the exped it ion  w ould  
help  them  in  a p rofound  w ay even regard less if t hey w ere going  th rough 
a bad  t im e or not . 

I live by the Leave No Trace 7 Principles and Guidelines to 
protect  and enjoy the outdoors for generat ions to com e. These 
sim p le m easures m ean everyone can st ill en joy the outdoors but  so 
can others, and  of course fu ture generat ions to com e. Making  a 
d ifference even very sm all and  w ith  the sim p lest  of act ions can m ake 
such an im pact  on  our environm ents. W hen I am  organ izing  a t rip , 
tour or exped it ion  I alw ays in form  m y custom ers about  how  they can 
m in im ize im pact  on  the environm ent  e.g ., com e by carpool, don ’t  
leave any rubb ish  beh ind , don ’t  go w here you 're not  supposed  to go 
and  respect  other peop les land , don ’t  be noisy, let  others pass, don ’t  
d isturb  or take aw ay from  heritage and  cu ltural sites. Here is one of 
the Leave no Trace gu ides I follow  so I am  up  to speed , have the skills I 
need  and  know  w hat  I can to sustain  the environm ent . 

Check out  a p review  of one of m y Darkness in to Ligh t  adventures; 

https://www.leavenotraceireland.org/
https://www.leavenotraceireland.org/wp-content/uploads/2020/01/Leave-No-Trace-Ireland-Skills-and-Ethics-A5.pdf
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HOW  IS YOUR PRODUCT OR SERVICE INNOVATIVE? 
W HAT GAP IN THE MARKETPLACE DOES IT FILL?

W ander Deep  In to Na ture and  
Understand  Everyth ing  Bet ter!

“

Paul Rooney
Founder and Ow ner of Muddy Souls

W HERE DID YOU SOURCE THE MAIN SUPPORT AND 
RESOURCES
(E.g. Grants And Other Support )?

I believe m y hik es provide the best  m edicine going – nature and the 
outdoors. I believe nature is an  un tapped source to im prove part icu larly 
m ental and  physical health . Peop le have said  to m e after one of m y t rips ‘I 
feel like I have taken m y first  ever p roper b reath ’. I w ork w ith  other tour 
com pan ies and  adventure gu ides. Creat ing  th is netw ork is so im portan t  to 
all of our businesses. W e w ork together to develop  packages and  m ost  of 
our bookings are done on line. W e offer packages that  include forag ing , 
g lam p ing  and  w ellbeing  therap ies. W e educate our guests and  m ake sure 
they feel the m ag ic of nature and  are hungry to com e back for m ore or tell 
others.

Dig ital w ise W ix w ebsite bu ilder w as a gam e changer for m e. It s API 
capab ilit y m eant  develop ing  m y ow n w ebsite has been so easy, especially 
w hen I had  no idea how  to bu ild  a w ebsite. I have even added in  a book 
tours sect ion , events and  m erchand ise store etc. I also use Canva for video 
p roduct ion  and  design ing  m y m arket ing  collateral. My d rone is m y go-to 
tool for the u lt im ate videos and  im ages, m aking  m y experiences visually 
com e to life. 

To date I have self funded Muddy Souls. My com pany is on ly a year 
old , but  I am  curren t ly talk ing  to m y local en terp rise office in  Leit rim . I 
have received  som e h igh ly valuab le m entoring , advice and  business 
t rain ing  that  w ill can  assist  m e in  develop ing  m y business in  a 
sustainab le w ay w h ile st ill ach ieving  m y business ob ject ives. They 
have g iven m e g reat  advice on  how  I can develop  as an  ent repreneur, 
fund ing  supports, aw ards and  w ho to contact  for any of m y business 
needs. I am  a firm  believer in  get t ing  all t he help  I can and  get t ing  all 
t he in form at ion  I can before I m ake a decision  that  w ill im pact  the 
fu ture of m y com pany. The Leit rim  Enterp rise Office w ill rem ain  one of 
m y m ain  go to for support  and  resources. 

https://www.wix.com/
https://www.canva.com/
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W HAT ADVICE DO YOU W ISH 
YOU COULD HAVE ACCESSED 
W HEN YOU STARTED?

W HAT W ERE THE MAIN 
OBSTACLES OR BARRIERS YOU 
ENCOUNTERED?

The Biggest  Th ing  
Betw een  You and  Tha t  

Moun ta in  is You!

“

As I said I am  only a year in 
business, so I am  definitely st ill 
learning. So far, I have learned  to get  
the righ t  advice and  in form at ion  from  
recom m ended or referred  sources in  
order to m ake good  business 
decisions. I have found  the 
in form at ion  and  advice I have needed 
so far by tapp ing  in to as m any sources 
as I can th rough peop le, m eet ings, 
phone calls to com plem entary 
com pan ies, tourism  organ isat ions, 
join ing  netw orks, other com pan ies, 
experts, t rainers and  m y local 
en terp rise office. The learn ing  never 
stops for m e.

So, in  essence I w ould  say set  up  and  
bu ild  a support  netw ork that  fit s your 
business needs. Covering  anyth ing  
from  m arket ing , packag ing  st rateg ies, 
insurance, fund ing  etc. As a resu lt , 
before I m ake any decisions, I ensure 
to contact  m y netw ork of expert ise 
beforehand so that  it  is an  in form ed 
decision .
The m ain obstacles and barriers 
w ere how  to set  up m y com pany 
properly e.g ., shou ld  I set  up  as a Sole 
Trader or Lim ited  com pany, how  to 
reg ister m y com pany nam e. By 
talk ing  to the righ t  peop le, I w as soon 
sign  posted  w here to go and  w ho to 
talk to. LEO w ere key to get t ing  th is 
righ t .

I also w ork fu ll t im e; I have to w ork 
around  that  and  schedule in  m y 
com pany. I am  on m y ow n, so I have 
had  to learn  a lot  of new  skills outside 
of m y com fort  zone; how  to use a 
d rone, bu ild  a w ebsite, w rite b logs and  
w rite d ig ital m arket ing  cam paigns. I 
found  by start ing  w ith  m y logo and  
get t ing  that  perfect  the rest  fell in to 
p lace. I w as apprehensive to learn ing  
all t hese new  th ings at  first , but  they 
are now  m y saviors and  save m e huge 
expense as I don ’t  need  to outsource. I 
also en joy get t ing  creat ive and  seeing  

 b d   t  lif  
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HOW  SUCCESSFUL HAS IT BEEN?

W AS SUCCESS A RESULT OF INDIVIDUAL W ORK OR 
COLLABORATION (OR BOTH)?

My business has bee successful so far because I believe I am  
t rying to do som ething different  and beneficial to peoples 
overall health . I have rem ained  focused  on th is com pet it ive 
advantage and  of course the business side of th ings can ’t  be 
neg lected . My success to date has been based  on a m ixture of m any 
th ings; bu ild ing  m y skills th rough t rain ing  and  m entoring . As a resu lt  I 
am  ab le to run  a m ore sustainab le p rofit ab le business learn ing  good  
m anagem ent  skills; ab ilit y to p lan , ask for help , develop  p ricing  
packages, organ ize evets, m anage and  cont rol m y finances, and  not  
cut  corners on  m y m arket ing  and  business needs. I also m ake sure I 
am  constant ly evolving  m y m arket ing  skills. For exam ple; I am  
learn ing  about  SEO to m ake sure m y custom ers can find  m e. I 
op t im ise Goog le My Business, regu larly refresh and  develop  engag ing  
content  and  videos, up load  new  it ineraries, b logs and  other SEO 
com pat ib le requ irem ents. I believe m y success is I am  alw ays st riving  
to becom e a bet ter ‘experience ent repreneur’. My reputat ion  is also 
p riorit y, I m ake sure m y custom ers are happy but  also safe and  t ry to 
develop  good  relat ionsh ips, package and  w ork w ith  other businesses 
and  netw orks. Looking  at  m y fu ture p rog ression  I w ould  like to look 
and  learn  m ore about  d ig ital t ools and  technolog ies, use m ore 
sustainab le and  g reen p ract ices in  order st reng then m y eth ics, 
m ission , b rand  and  how  I run  m y business.Definitely collaborat ion and get t ing the right  people around m e 
to support  m e, teach m e and gel w ith. I cou ldn ’t  have done it  all on  
m y ow n. I d idn ’t  for exam ple know  how  to set  up  a w ebsite, design  a 
logo, w rite it ineraries and  content  so I had  to get  peop le I knew  to 
refer recom m ended peop le. 

W orking  w ith  other businesses like tour p rovider Nourished  in  Nature 
Ireland allow ed m e to im prove m y packages and  experiences. I w as 
ab le to learn  from  Lou and  she w as ab le to learn  from  m e, w e pooled  
resources and  w ere ab le to expose ourselves bet ter by p rom ot ing  
each other in  fron t  of each others' aud iences. 

W orking  w ith  local en terp rise offices, com m unit ies and  of course m y 
follow ers I w as ab le to bu ild  m uch needed support , gain  recogn it ion  
and  get  connected  to other poten t ial partners. By w orking  w ith  local 
en terp rise office and  the local tourism  organ isat ion  I w as ab le to gain  
new  connect ions and  partnersh ips w ith  other tourism  providers. W e 
constant ly synerg ise so w e can collect ively gain  g reat  outcom es by 
sharing  our experiences, b roaden ing  our know ledge, and  act ivat ing  
our ideas. My support  netw ork has also been key to staying  in  touch 
and  keep ing  in form ed, not  feeling  alone, accessing  resources such as 
fund ing , learn ing  about  t rain ing  so I can reach m y business goals e.g ., 
innovat ive packag ing , p rom ot ional techn iques, tendering  for g ran ts or 
fund ing . All of these m easures have g iven m e huge leverage and  
pow er.

http://www.nourishedinnatureireland.com/
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